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Disclaimer

This presentation contains certain forward-looking statements relating to the business, financial performance and results of the Sixt Leasing AG (together with its subsidiaries, 

the “Company”) and/or the industry in which the Company operates. Forward-looking statements, regardless if made orally or in writing, concern future circumstances and 

results and other statements that are not historical facts, sometimes identified by the words “believes,” “expects,” “predicts,” “intends,” “projects,” “plans,” “estimates,” “aims,” 

“foresees,” “anticipates,” “targets,” and similar expressions. Forward-looking statements, including assumptions, opinions and views of the Company or cited from third party 

sources, are solely opinions and forecasts which are uncertain and subject to risks. Actual events may differ significantly from any anticipated development due to a number of 

factors, including without limitation, changes in general economic conditions, in particular economic conditions in the Company’s target markets, changes affecting interest rate 

levels, changes in competition levels, changes in laws and regulations, environmental damages, the potential impact of legal proceedings and actions and the Group’s ability to 

achieve operational synergies from past or future acquisitions. The Company does not guarantee that the assumptions underlying forward-looking statements, regardless if 

made orally or in writing, are free from errors nor does it accept any responsibility for the future accuracy of opinions or any obligation to update the statements in this 

presentation to reflect subsequent events. Forward-looking statements are made only as of the date hereof. Neither the delivery of this presentation nor any further discussions 

of the Company with any of the recipients thereof shall, under any circumstances, create any implication that there has been no change in the affairs of the Company since such 

date. Consequently, the Company does not undertake any obligation to review, update or confirm investors' expectations or estimates or to release publicly any revisions to any 

forward-looking statements to reflect events that occur or circumstances that arise in relation to the content of the presentation. 

Furthermore, a totally different performance can ensue from an unexpected slump in demand or economic stagnation in our key market Germany and/or in other Western 

European markets. The actual development can differ materially from the forecasts made in this presentation, in case one of the aforementioned risks or other risks not 

mentioned here should materialize and/or the assumption on which we have based our forecasts and prospects turn out to be wrong.

This presentation contains summary information only and does not purport to be comprehensive and is not intended to be (and should not be used as) the basis of any analysis 

or other evaluation. In addition, the information in this presentation is subject to change. No representation or warranty (express or implied) is made as to, and no reliance should 

be placed on, any information, including projections, estimates, targets and opinions, contained herein, and no liability whatsoever is accepted as to any errors, omissions or 

misstatements contained herein.

The presentation is furnished to you solely for your information and may not be reproduced or redistributed, in whole or in part, to any other person.

By accepting this presentation you acknowledge the foregoing.
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Management team

Dr. Rudolf Rizzolli, CEO Sixt Leasing AG Björn Waldow, CFO Sixt Leasing AG

Selected experience Selected experience

Key responsibilities and experience

 Chief Executive Officer (CEO)

 Corporate Development

 Sales & Marketing

 Operations

 Purchasing

 IT

 Human Resources

 Industry Experience: 14 years

Key responsibilities and experience

 Chief Financial Officer (CFO)

 Finance, Accounting, Controlling

 Treasury

 Investor Relations

 Risk Management

 Compliance 

 Legal

 Industry Experience: 13 years
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1912      1967      1988      1996      1998      2004 2012 20132011 2014 2016

Martin Sixt founds

“Sixt Autofahrten”

Establishment of Establishment of

Online Retail platform

Establishment of

Sixt stars full-

service leasing



Market entry

Leasing Austria

Market entry

Leasing France

Market entry

Leasing

Switzerland
Market entry

Leasing

Netherlands

SAP won as

new customer

(~14k vehicles), largest 

acquisition in Fleet 

Management



IPO of

Sixt Leasing AG

Sixt and Swisscom 

found joint venture

Managed Mobility AG

Sixt Leasing AG – Development from a traditional leasing company to 

an international mobility services provider

2015

Sixt Mobility Consulting wins further 

~10,000 vehicles of a DAX30 client 

(fleet size ~13.5k) 



Market entry

Sixt Mobility Consulting

France and Netherlands

Contract portfolio 

exceeds 100,000

for the first time 



Introduction of 

Sixt Global Reporting Tool

Market entry

Sixt Mobility Consulting 

Austria

Introduction of the

Sixt FleetOptimizer

and the Multibid

Configurator

Introduction of the 

Sixt Leasing App

Introduction of Sixt 

Driver‘s Logbook App

Sixt Neuwagen starts

first TV campaign

Introduction of

Sixt Fleet Intelligence

Introduction of the 

Online Configurator and

Online Claims Management





Acquisition of 

autohaus24


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Agenda

1. About Sixt Leasing

2. Competitive strengths of Sixt Leasing

3. Q1 figures and refinancing

4. Outlook and objectives 2016 
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Sixt Leasing is a mobility services provider with a highly attractive and 

customer centric product offering

Mid-sized and large corporates Private and business customersCustomer focus

Full Service Leasing Fleet Management
Classic Leasing / Vario-Financing

and Services 
Key products

Top 3 Non-Captives Top 3 Fleet Managers First MoverMarket position in D

Value proposition

One-Stop-Online-Shop for >30 OEM
 Price

 Transparency

 Convenience

OEM independent optimisation of Total Cost of Ownership (TCO)
 Know-how

 Purchasing power

 Outsourcing

Sixt Leasing AG

Fleet Leasing Fleet Management Online Retail
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Sixt Leasing has a balanced business field portfolio that consequently 

focuses on profitability and growth

420,000

813,000

69%0% 47%

3.8m

Fleet Leasing

Online
Retail

 Sustainable profitability

 High customer loyalty

 Disruptive business model

 First Mover

MARKET SIZE1

GROWTH3

1) In vehicles; Sources: Dataforce, DAT-Report 2015, company information; for leasing markets: annual car registrations multiplied with average holding period at Sixt Leasing (in years); 

for fleet management market: stock size 2) As of 31 March 2016; including leasing contracts, fleet management contracts, service contracts and order book (contracts for 

which the leased vehicle has not yet been delivered to the customer) 3) CAGR contract portfolio per business field 2012-2015

48,600 contracts2

23,000

contracts2

 Scaling of existing 

resources

 Minimal capital investment

Fleet

Management

33,400 contracts2

Strategic

direction
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 Contract portfolio exceeds 100,000 threshold for the first time in 2015 (in total 103,200 contracts, +6.0%)

 Consolidated revenue rises to EUR 665.4 million (+15.7%); pre-tax earnings (EBT) to EUR 30.3 million (+18.2%)

 Operating return on revenue climbs by 17.7 % to 7.0% 

 Dividend payout of EUR 0.40 per share for 2015 planned (distribution ratio of about 37%)

Sixt Leasing achieved 2015 most successful year in history
S
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G  Strategy of profitable growth with high and reliable income consequently continued

 Rate of return in contract portfolio increased – focus on income rather than on growth

 Customer benefit raised via focus on new IT solutions and product innovations
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 Expanding presence in Europe: joint venture in CH, establishment FR, realignment NL

 Key customer with fleet of about 10,000 vehicles acquired (implementation until end of Q1/2016)

 Global Reporting Tool developed to transparently and efficiently manage international fleets

 Above-average contract growth (+33.7%) 

 Service ratio significantly increased (over 30% in new contracts 2015) and customer retention strengthened 

(over 50% of existing customers concluded a follow-up contract in the last months)

 Proceeds from marketing of vehicle returns higher than expected 



9

Sixt Leasing Group recorded a sustainable and profitable growth over 

the last years

+6%

Operating

revenue

Sales

revenue

2015

665.4

429.8

235.6

2014

575.0

427.9

147.1

2013

546.1

403.0

143.1

2012

556.5

393.7

162.8

97.4

31.4

15.8

50.2

2013

76.2

15.8

11.2

49.2

2012

62.2

7.0
6.6

48.6

2015

103.2

33.8

21.1

48.3

2014

+18%

Fleet

Management

Online

Retail

Fleet

Leasing

CONTRACTS [in ‘000]2 REVENUE [EURm] EBT PER SEGMENT [EURm]

4.2 5.1 6.0

2.2

27.4

2.8

23.5

30.3

Fleet

Management

25.6

2013

Leasing

2014 2015

20.7

0.3

20.5

2012

16.3

+23%

-0.9

17.2

Key performance indicators 2012-2015 [EURm]1

7.0

1) 2012-2015: Figures from combined financials

2) Including leasing contracts, fleet management contracts, service contracts and order book (contracts for which the leased vehicle has not yet been delivered to the customer)

3) Ratio EBT to operating revenue

Operating
return on
revenue [%] 3

Cons. profit 12.0 15.5 19.0 22.5

CAGR

CAGR

CAGR
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Sixt Leasing has a leading market position among the non-captive 

leasing companies in Germany

1) Source: Autoflotte, BDL, IFO Insitut, ING, company information 2) Including leasing contracts, fleet management contracts, service contracts and order book (contracts for which the 

leased vehicle has not yet been delivered to the customer); excluding foreign contracts 3) Arval merged with GE Auto Service Leasing; number of contracts shown without GE

Vehicle leasing companies Germany 2014 [# vehicles in '000]1

154

130 129

89 88

65
58

46

95

280

1,051

20
14

20
15

Non-captive Captive
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(1)

Fleet Leasing Fleet Management Online Retail

 Strong focus on Germany

 International expansion 

alongside key customers

 Currently still focus on Germany, 

besides Austria and Switzerland1

 Further internationalisation with 

establishment of French subsidiary 

and realignment of Netherlands

 Currently, exclusive focus on highly 

attractive German market, 

providing vast opportunities for 

further near-term growth

 Further markets under review

1) Sixt Leasing and Swisscom founded the at-equity measured fleet management joint venture SXB Managed Mobility AG, which administers approx. 5,800 contracts as of 31 March 2016

Geographic focus is on Germany and its neighbouring countries 

across the different business fields …
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… in addition large Sixt Leasing network in Europe through franchise 

and cooperation partners

Bulgaria

Denmark

Germany

Estonia

France

Greece

United Kingdom

Ireland

Italy

Serbia
Croatia

Latvia

Lithuania

Netherlands

Austria
Romania

Sweden

Switzerland

Czech Republic

Slovenia

Turkey

Ukraine

Malta

Cyprus

Sixt Leasing Corporate Countries

Sixt Leasing Franchise Countries

Sixt Leasing Cooperation Countries

Poland

As of 31 December 2015
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Agenda

1. About Sixt Leasing

2. Competitive strengths of Sixt Leasing

3. Q1 figures and refinancing

4. Outlook and objectives 2016 



14

Fleet Leasing / Fleet Management: Optimisation of total fleet costs as 

single point of contact for the customer and the different suppliers

SUBSTANTIAL ADVANTAGES BY PURCHASING 

POWER AND DENSE PARTNER NETWORK

Tyre centres Garages

SIGNIFICANT SIMPLIFICATION 

OF FLEET MANAGEMENT

One contact 

One platform

One invoice

Manufacturer

Retailer

Garages

Tyre retailers

Insurances

Mineral oil 

supplier

C
u

st
o

m
er

Transparency through online reporting “Fleet Intelligence”

Consulting Procurement
Fleet

management

Vehicle

return

Single contact person concept

~18k cars bought

~55m litres of fuel cleared

~71k tyres bought

~10k contracts brokered

~43k damage cases serviced

~150k garage invoices processed

~4k partner garages1

1) Figures for the year 2015
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Online Retail: Business model addresses inefficient market structure in 

the private and commercial customer segment

Source: Company information, Dataforce 2015, Marktspiegel Internetpreise CAR Center Automotive Research Universität Duisburg Lehrstuhl Professor Dr Ferdinand Dudenhöffer

1) Leasing companies are the only exemption

OVERCAPACITY

Spread in 

rebate 

(min - max)

INTRANSPARENCY

Audi Q3

BMW X1

VW Polo

VW Touran

VW Tiguan

Ford Focus

Skoda Fabia

VW Golf

26%

31%

34%

62%

39%

22%

50%

31%

Rebate on list price (rebased to 100) 

40

60

80

100

120

140

160

Feb-14 Apr-14 Jun-14 Aug-14 Oct-14 Dec-14

INCONVENIENCE

Customer

Dealer 1

Dealer 2

Dealer 3

OEM 

bank

OEM 3

OEM 

bank

OEM 2

OEM 

bank

OEM 1

 OEM and OEM leasing restricted from 

directly accessing retail customers 

 Dealer limitation: Only official OEM dealer is 

allowed to provide respective new cars (only 

to retail customers)1

 Limitations to sell multiple brands according 

to group exemption regulation

Traditional car market characterised by intransparency and volatile pricing through a multitude of OEM-bound dealers and overcapacity

Dealer 1

Dealer 2
Dealer 3

Dealer 1

Dealer 2

Dealer 3

“Overhang”

39%

Rental Car / Car 

Dealers

11%  
Corporate Fleets

15%

Business 

Customers

35%

Private 

Customers

29%

Manufacturers 

and Car Dealers

10%

Rental Cars

3.27m newly registered vehicles

in Germany in 2014

1.1m

vehicles
that were leased 

or financed
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Source: DAT 2015 Report, company information

CAR PURCHASE INFORMATION SOURCE

66%

of new car buyers 

use the internet as 

information source prior 

to purchasing a car

Innovative platform 

to facilitate online 

retail for new cars

Online Retail: Offering meets untapped demand – Customers can 

configure, compare and directly order their desired model online

Quality certification

Configurator/

Rate calculator

> 30 OEMs

at choice

> 5,000 instantly 

at the dealer

available cars

Bestseller Customer

rating

Special

promotions

Current 

offering
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BRAND AWARENESS TRIPLED1

Online Retail: Sixt Neuwagen covers all relevant marketing channels –

Very successful TV campaign in January and February 2016

SIGNIFICANT INCREASE OF LEADS

30%

13%

9%
8%

7%

5%

5%

4%

4%

4%

4%
4% 2%1%

SendermixChannel mix

1) Figures in %; base: 2016: n=522, 2015: n=786; open question, coded; figures only relate to persons who currently plan to lease or finance a new vehicle and who would do this online.

7

8

4

10

25

31

6

9

11

12

31

38

OEM / brand
websites

Mein Auto

Sixt (Neuwagen)

Autohaus24.de

Mobile

AutoScout24

2016

2015Sixt Neuwagen

Jan-13 Jan-15Jan-14 Jan-16

+17%

+53%

+24%
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Online Retail: Service penetration on the rise, high customer retention 

rate and increasing offer of instantly available vehicles

SERVICE RATIO REVOLVING QUOTA INSTANTLY AVAILABLE CARS

 Start in June 2014 with ca. 50 vehicles

 Now more than 5,000 vehicles from ca. 

30 connected dealers available online

 Continuous acquisition of further dealers

 Constant development and improvement 

of webpage

 Higher conversion rate and higher 

margin due to price markup compared to 

individually configured vehicles

 Increasing amount of contracts are 

expiring after launch of sixt-neuwagen.de 

platform in 2012

 Introduction of a bonus for existing 

customers in 2015

 As of end of 2015 more than 50% of 

existing customers chose to conclude a 

follow-up contract

 Comparatively high retention rate in the 

private customer segment

01/15 03/15 05/15 07/15 09/15 11/15

40%

 Constant development and improvement 

of offering of additional services for 

private and small business customers

 Additional services already online 

available include damage management, 

insurance package, wear and tear 

package, inspection package, tyre

replacement and follow-up financing

 In 2015 more than 30% of new contracts 

included at least one service component

 Additional services with positive impact 

on margins in Online Retail
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Agenda

1. About Sixt Leasing

2. Competitive strengths of Sixt Leasing

3. Q1 figures and refinancing

4. Outlook and objectives 2016 
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Sixt Leasing Group continued its sustainable and profitable growth 

path in Q1 2016

Q1 2016

174.4

103.4

71.0

Q1 2015

165.3

106.0

59.3

Q1 2014

132.3

+15%

Operating

revenue

Sales

revenue

103.2

29.1

50.3

79.6

16.9

12.4

Q1 2015

98.4

31.1

17.5

49.8

Q1 2014

+15%

Fleet

Management

Online

Retail

Fleet

Leasing

Q1 2016

105.0

33.4

23.0

48.6

CONTRACTS [in ‘000]1 REVENUE [EURm] EBT PER SEGMENT [EURm]

3.5 6.9

+50%

Fleet

Management

Leasing

Q1 2016

8.1

Q1 2015Q1 2014

3.6

-0.1

3.7

7.3

0.6

6.8 7.5

0.6

Key performance indicators Q1 2014 - Q1 2016 [EURm]

7.8

1) Including leasing contracts, fleet management contracts, service contracts and order book (contracts for which the leased vehicle has not yet been delivered to the customer)

2) Ratio EBT to operating revenue

Operating
return on
revenue [%] 2

Cons. profit 2.6 5.6 5.9

CAGR

CAGR
CAGR
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Development of contract portfolio by business field

Contract portfolio further expanded in Q1 2016

98.4

91.2 91.7

103.2 105.0

49.8 49.5 48.9 48.3 48.6

31.1

23.0 22.9

33.8 33.4

17.5 18.7 19.9 21.1 23.0

0

20

40

60

80

100

120

Q1 2015 Q2 2015 Q3 2015 Q4 2015 Q1 2016

 Contract portfolio of the 

Group increased by 6.7% 

to 105,000 contracts

 Contract portfolio in

Fleet Leasing slightly 

decreased by 2.4% to 

48,600 contracts, but was 

above level of Q4 2015

 Contract portfolio in Fleet 

Management rose by 7.5% 

to 33,400 contracts, mainly 

due to successful new 

customer acquisition

 Contract portfolio in Online 

Retail business field 

continued to grow 

dynamically, by 31.3% to 

23,000 contracts

+6.7%

-2.4%

+7.5%

+31.3%

Group

Fleet

Leasing

Fleet

Management

Online

Retail

Contracts [in '000] Change yoy

Q1 2015 – Q1 2016
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3.7

7.5
6.8

Q1 2016Q1 2015Q1 2014

Both business units sustainably contribute to the continued growth of 

the Group’s EBT and return on operating revenue

1) Ratio EBT to operating revenue

GROUP LEASING FLEET MANAGEMENT

3.9 6.9 7.8

Development EBT of Group and business units Q1 2014 - Q1 2016 [EURm]

Q1 2014

7.3

3.6

8.1

Q1 2016Q1 2015

3.5 6.9 7.8 -1.3 6.6 7.8

Q1 2016

0.6

Q1 2015

0.6

Q1 2014

-0.1

Operating
return on
revenue [%]1

Operating
return on
revenue [%]1

Operating
return on
revenue [%]1
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TOTAL ASSETS FINANCIAL LIABILITIES1 EQUITY RATIO [%]

Equity
[EURm]

Q1 2016

16.4

Q4 2015

16.0

Q4 2014

1.1

768

496

837

310

102

Non-

current

Current

Q1 2016

806

Q4 2015

800

32

Q4 2014

939

Target:
> 14%

902 958

155 155

966

179

Q4 2015

1,113

Lease

assets

Other

Q1 2016

1,121

Q4 2014

1,081

12.3 178.3

Development of important balance sheet figures Q4 2014 - Q1 2016 [EURm]

Via IPO: Reduction of financial liabilities and significant increase of 

equity ratio to 16.4%

1) Including liabilities to related parties

184.1
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209

300

190

21.3

60

12.9

8.3

0.7

Core Loan Sixt SE Bankdarlehen Finanzierungsleasing

Maturities of financial liabilities as of 31 March 2016 [EURm]

Transferring of Group financing to external partners is fully on track –

significant lowering of financing costs expected

 Financing agreements with bank partners amounting to 

more than EUR 350 million negotiated

 Borrower’s note loan with a volume of EUR 30 million 

placed

 Thereby, next milestones in setting up a financing 

structure independent from Sixt SE reached

 Conclusion of an ABS financing structure with a volume 

of up to EUR 500 million expected for mid-2016

 Further capital market instruments currently under review

EARLY VERSUS LATE REPAYMENT SCHEDULE1 COMMENTS

1) Repayment amounts excluding accrued and future payable interests; Core Loan not accounted as financial liabilities in the consolidated statements but as liabilities to related parties; 

maturities of Core Loan Sixt SE according to prepayment schedule: for EUR 209.0 million: 30 June 2016, for EUR 300.0 million: 30 June 2017, for EUR 190.0 million 30 June 2018;

late repayment of Core Loan Sixt SE according to contract for EUR 209.0 million: 30 June 2017, for EUR 300.0 million: 30 June 2018, for EUR 190.0 million 31 December 2018

209

490

21.3

60

12.9

8.3

0.7

Finance leases

Bank loans

Core Loan Sixt SE

early            late early            lateearly            late

2016 2017 2018

490.7

190.7

277.3

368.3

243.2

34.2

21.9

81.3

699.0
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Agenda

1. About Sixt Leasing

2. Competitive strengths of Sixt Leasing

3. Q1 figures and refinancing

4. Outlook and objectives 2016 
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 Further increase of profitability in contract portfolio by targeted 

added value offerings and focus on acquisition activities in 

selected target segments

 Innovative products and services shall raise customer benefit

 For 2016 increase of contract portfolio by a lower single-digit 

percentage range strived

Strategy and objectives of business fields and Sixt Leasing Group
F
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E

T
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A

S
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G

O
N
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N

E

R
E

TA
IL

F
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E
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M
A

N
A

G
E

M
E

N
T

 Further growth of contract 

portfolio

 Expanding operating revenue by 

a lower to mid-range single-digit 

percentage figure

 Corresponding improvement of 

consolidated EBT, reflecting 

growth in higher margin 

businesses

FORECAST AND OUTLOOK
SIXT LEASING GROUP 2016

 Continued intensified growth – objective is a substantial

competitive position in the German new car market for private 

and commercial customers

 Expanding online marketing and increasing brand awareness –

first TV campaign in beginning of 2016

 Increasing contract portfolio to more than 32,000 by end of 2017

 Continuing internationalisation in Western Europe started in 

2015 – objective: managing international fleets and thereby 

expanding the contract portfolio

 Key role assumed by ‘Global Reporting Tool’, allowing the 

efficient and transparent management of worldwide fleets

 Mid-term target of about 50,000 contracts
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ADDRESS PRESS CONTACT INVESTOR RELATIONS

Sixt Leasing AG Frank Elsner Stefan Kraus

Zugspitzstrasse 1 Elsner Kommunikation Sixt Leasing AG

82049 Pullach T: +49 (0)89 99 24 96 - 30 T: +49 (0)89 74444 - 4518

Germany F: +49 (0)89 99 24 96 - 32 F:+49 (0)89 74444 - 84518

Email: office@elsner-kommunikation.de Email: stefan.kraus@sixt.com

Contact details
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Backup
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Sixt Leasing Group: Revenue and earnings performance Q1 2016

in EUR million

Consolidated revenue

thereof consolidated operating revenue 

(finance leasing & services)

thereof sales revenue

Leasing segment

Fleet Management segment

Fleet expenses and cost of lease assets

Personnel expenses

Depreciation and amortization

Net other operating income/expense

Net finance costs

Earnings before taxes (EBT)
Operating return on revenue (%)1

Income tax 

Consolidated profit

Earnings per share – basic (in EUR)2

Q1 2016

174.3

103.4

71.0

153.3

21.0

105.7

5.6

45.3

-4.1

-5.6

8.1
7.8

2.2

5.9

0.29

Q1 2015

165.3

106.0

59.3

146.7

18.6

102.5

5.3

43.2

-2.1

-5.0

7.3
6.9

1.7

5.6

0.37

Change in %

+5.4

-2.5

+19.6

+4.5

+13.0

+3.1

+5.9

+5.0

+90.4

+12.5

+10.5
+13.3

+28.3

+5.0

-23.4

1) Ratio EBT to operating revenue

2) Ratio of consolidated profit attributable to the Group’s shareholders to weighted number of shares for the period (undiluted)
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Sixt Leasing Group: Balance sheet figures Q1 2016

in EUR million

Total equity and liabilities 

Lease assets

Non-current liabilities to related parties1

Current liabilities to related parties2

Other financial liabilities3

Equity 

Equity ratio (%)

Investments in lease assets4

31 Mar 2016

1,121.1

966.3

490.0

212.7

103.3

184.1

16.4

Q1 2016

106.4

31 Dec 2015

1,112.9

957.8

699.0

4.0

97.3

178.3

16.0

Q1 2015

99.8

Change in %

+0.7

+0.9

-29.9

>+100

+6.2

+3.3

+0.4 points

Change in %

+6.5

1) Liabilities to Sixt SE (Core Loan) 

2) Mainly liabilities to Sixt SE

3) Current and non-current financial liabilities, including finance leases

4) Value of vehicles added to the leasing fleet
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Sixt Leasing Group: Income statement [FY 2015]

Consolidated Income Statement

in EUR thou. 2015 2014

Revenue 665,378 575,040

Other operating income 10,845 4,982

Fleet expenses and cost of lease assets 401,405 337,717

Personnel expenses 20,224 17,641

a)Wages and salaries 17,574 15,021

b)Social security contributions 2,650 2,620

Depreciation and amortisation expense 178,551 158,287

a)Depreciation of lease assets 178,258 158,140

b)Depreciation of equipment 137 83

c)Amortisation of intangible assets 156 64

Other operating expenses 24,462 17,630

Earnings before interest and taxes (EBIT) 51,581 48,745

Net finance costs -21,302 -23,128

a)Interest income 600 1,900

b)Interest expense 22,019 25,028

c)Result from at-equity measured investments 117 -

Earnings before taxes (EBT) 30,279 25,617

Income tax expense 7,740 6,585

Consolidated profit 22,539 19,032

Of which attributable to shareholders of Sixt Leasing AG 22,539 19,032

Earnings per share – basic (in Euro) 1.20 1.27
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Sixt Leasing Group: Balance sheet – assets [FY 2015]

Assets

in EUR thou. 31 Dec. 2015 31 Dec. 2014

Non-current assets

Intangible assets 2,133 774

Equipment 371 311

Lease assets 957,779 902,366

At-equity measured investments 161 -

Financial assets 42 35

Other receivables and assets 1,429 1,629

Deferred tax assets 81 54

Total non-current assets 961,996 905,168

Current assets

Inventories 33,141 19,979

Trade receivables 56,607 57,805

Receivables from related parties 1,989 52,745

Other receivables and assets 37,395 31,329

Income tax receivables 3,057 -

Bank balances 18,712 13,839

Total current assets 150,900 175,697

Total assets 1,112,896 1,080,865
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Sixt Leasing Group: Balance sheet – equity and liabilities [FY 2015]

Equity and liabilities

in EUR thou. 31 Dec. 2015 31 Dec. 2014

Equity

Subscribed capital 20,612 15,025

Capital reserves 135,045 2,923

Other reserves 22,692 -5,695

Total equity 178,348 12,253

Non-current liabilities and provisions

Financial liabilities 68,970 81,783

Liabilities to related parties 699,000 20,000

Other liabilities 38 124

Deferred tax liabilities 13,036 11,421

Total non-current liabilities and provisions 781,044 113,328

Current liabilities and provisions

Other provisions 4,772 3,381

Income tax provisions 986 513

Financial liabilities 28,308 177,348

Trade payables 69,008 76,572

Liabilities to related parties 4,043 659,772

Other liabilities 46,386 37,698

Total current liabilities and provisions 153,504 955,284

Total equity and liabilities 1,112,896 1,080,865


